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What motivates people to give?
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Mission and Vision

NEW MODEL

Vision and mission

Leadership Helping the needy
Relationships Giving back
Integrity Accountability

Because they were asked! Making a difference

- AFP Essentials of Fundraising Course - Motivating the MoneyGiversWhy do people give?,

Myers and Mallabone
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Who is essential to the success
of your VISION?
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Why sheuld DO
they care?
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“A basic fundraising program should
include a series of multiple,
continuous, positive, asking

situations that offer donors repeat
opportunities to meet their
personal giving objectives.”

-AFP’s Review Course for the CFRE Exam, revised 2004
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ng'age them in the mission.
3. Establish trusting relationships.

Are you a Thermometer or a Be an Ambassador
Thermostat? ; Be an Advisor

Be an Advocate
Provide Access
Provide Affluence

M Identification - S™A 5SS O C AT E.S

M Cultivation
M Solicitation
B Stewardship

360 Degrees of Philanthropic Insight
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